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BEAUPAIN ALESSANDRO 

Vice Presidente of Board of Directors

Graduated in Economics, he has a strong background in 
management and strategic consulting, gained as Manager in 
leading consulting companies. He joined the Askoll Group in 
2007 as Corporate Service Director and later was appointed 
Group CFO. 
Starting from 2015 he is the CEO of Askoll Group.
Since 2018 he has also been Vice-President of Askoll EVA.

NANNI GIAN FRANCO 

CEO

Graduated in Management Engineering, he improved his 
knowledge of Marketing and Communication in the best 
business schools in northern Italy. He has over 15 years of 
experience in the entire product development process, 
placement optimization, communication and promotion, and 
strategic marketing planning activities in both the B2B and B2C 
sectors, in various industrial sectors.
Since 2014 he held the role of Marketing Director of the Askoll
Group.
In May 2019 he was appointed CEO of Askoll EVA.

Askoll EVA S.p.A. Top Management

Responsibility and Background
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Askoll S&J Srl

Askoll Due srl

Askoll Tre srl

Home Appliance Components

Askoll P&C Srl

Askoll Romania Srl

Askoll Slovakia Sro

AMT (China)

Services

Aquarium & Pond

Askoll México SA de CV

Askoll Engineering SA de CV

Askoll Brasil Ltda Askoll Uno Srl

Retailing

Askoll USA Inc

ASKOLL HOLDING S.R.L.

Electric Vehicles

Askoll EVA SpA

Askoll France sarl

Elettronics Division         
(Ask E)

Automation Division 
(Ask 4)

New Project 
Development (Ask 5)

Askoll Store Srl

Marioni Family
H.P.E. SPA

Appliance: 
Turnover: €150M 

Ebitda €11,3M

Pond & Aquarium: 
Turnover: €23M 

Ebitda €1M

Askoll Group: 
Turnover: €193M 

Ebitda €7,5M

2019

2019

2019

EVA: 
Turnover: €17,5M

Ebitda (€4,2M)

2019

Askoll Group Structure

Key indicators - FY2019
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Askoll EVA business lines, key products and sales channels

Askoll EVA is a Group engaged in the production and sale of two wheels electric vehicles and kits and parts at global scale

Geography

European 

Countries

Key current 
geographies

New target  
geographies

e-bicycles

Electric 2 wheels 
vehicles

KITs & Parts                  

for OEM applications                    

(ebikes – escooter –

GoKarts – eBoats –

Lawn mowers – Power 

storage units – Other 

B2B applications)

Business Lines Product Categories 
Key Product 
Categories

e-scooters

KITs & Parts for OEM 

applications

e-bike for Private             

users

3%

94%

3%

e-bike for 

Professional Users

e-scooter for Private 

users

e-scooter for              

Sharing  programs

e-scooter for              

Professional users

Electric motors

Electronics: BMS –

Battery 

Management 

Systems, Motor 

Control Units –

Inverters, ECU,  

Battery chargers

Batteries

• USA

• Canada

• Latin 

America

• India

• Middle 

East

97%

3%

KITs 

Channels

Mono-brand 

Dealers

Multi-brand

Dealers

CONSUMER

Direct Askoll Sales

Long term rental 

companies

PROFESSIONAL 

CUSTOMER

Direct Askoll Sales

PROFESSIONAL 

CUSTOMER

FOR KITS

% % of sales 2019
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Key success factors Askoll EVA 

• Full control of the design and production process of EV

• Full control of the design and production process of motors, batteries and electronic controls

• MADE IN ITALY of state of the art technology

• Technological know-how and infrastructure for the mass production 

• Knowledge and skills about industrial assembly - manufacturing systems "tailor-made“ 

on light EV

• Design - Italian design, clean and ergonomic lines for a sober and elegant style 

• Technology - Snappy performance with very low power consumption

• Easy to recharge - i) Removable battery for bikes and scooters, ii) Batteries can be charged from an 

house socket 

• Flexibility – A unique technical platform to be tailored on nedds of individuals, professional users and 

sharing operators

• Leader of the Italian e-scooters market from 2015 to 2019

• 2nd player in the European e-scooter market in 2019

• Askoll Group owns a unique know-how in brushless motor technology based on 

several patents

Leadership and Group 

strength

Enhanced 

Technological

Capability

100% control of

vehicles design

process

Value proposition
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Askoll EVA

Distribution Network

Askoll EVA distributes its solutions 

in 

23 Countries through  

17 independent 

importers/distributors

More than 250 dealers and service 

network are directly managed by the 
company

Israel was the first country out of EU 

borders starting distribution 

of Askoll EV in 2019

8

Internationalization process was accelerated in H2 2019. Askoll EVA 

signed L.o.I. with Indian and Brasilian companies in Q1 2020



1.1 Distinctive skills and 

product portfolio
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Askoll EVA
Business partner

All core components are

made by Askoll, in Italy

• Battery packs

• BMS

• Electronics

• Power train

• Highest quality

• Internal components development 

• Taylor made solutions based on 
customer specification
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• Production capacity e-scooters: 

30.000 / year

• Production capacity e-bikes: 

20.000 / year

• Reliable lead time

• More than 30% of  production is 

related to specific customizations

Askoll EVA
Business partner
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Askoll EVA
Product portfolio

Bike (Pedelec) Scooter

OEM SolutionsElectrical Vehicles

Off Field

• Battery
• Synchronous electric motor
• Gateway
• BMS
• ECU
• Power unit
• Electronic board
• Display

Vehicles 
type L1 / L3
Individuals & 

professional
Sharing 
solutions
Fleet 
solutions
Accessories

Unisex, Man, 
Trekking, City, 
Folding, Kids, 

Kargo
Private & 
professional 
range
Sharing 
solutions
Accessories

2 Wheels

• Battery
• Hub motor
• Bottom bracket motor
• Electronic board
• Display

12

Kick Scooter*

Vehicles for 
Individuals 

Sharing 
solutions

Accessories

NEW

* Presentation at the EICMA Show 2019 - On sale from autumn 2020



Full electric solutions for urban sustainable mobility:

SharingProfessionalIndividual
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2. Market Trends in 2019
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Mopeds market in Italy

Best sold models in 2019

BRAND MODEL UNITS

Piaggio LIBERTY 50 4T 3V 3.170

Aprilia SCARABEO 50 2T 2.144

Askoll eS 1.369

Piaggio VESPA PRIMAVERA 50 4T 898

Govecs GO! S1.4 623

SYM SYMPHONY 50 526

Kymko AGILITY 50 R16 525

Piaggio TYPHOON 472

Peugeot Tweet 50 417

Aprilia SR 50MT 413

MOPEDS market in Italy (traditional + electric)
Data @ 31 December 2019

Source: Ministero delle Infrastrutture e dei Trasporti, elaborato da UNRAE per Confindustria ANCMA

• Askoll eS2 confirm top ranking 

also in 2019 as the third best-

selling moped in Italy in the 
overall ranking (traditional + 

electric)

• Registration of e-moped for 

sharing program boosted in H2 

2019

• In the overall ranking only one 

other electric model appears 

linked to sharing program 

application (Govecs GO!1.4)

• Mopeds sales are more and 

more linked to professional 

segment (delivery + sharing)

15
Mopeds are scooter with power equivalent to traditional 50CC vehicles



e-mopeds and e-motorcycles market in Italy

Market share in 2019

BRAND UNITS SHARE%

Askoll 2.414 46,6%

NIU 919 17,7%

Govecs 623 12,0%

Piaggio 264 5,1%

Lifan 245 4,7%

ME GROUP 143 2,8%

V-MOTO 136 2,6%

Macev 82 1,6%

Zero Motorcycle 53 1,0%

Garelli 42 0,8%

Italian Market of e-mopeds and e-motorcycle 
Data @ 31 December 2019

Source: Ministero delle Infrastrutture e dei Trasporti, elaborato da UNRAE per Confindustria ANCMA

• Askoll confirms its market 

leadership in Italy in the electric 
motorcycle market in 2019

• Since foundation Askoll EVA has 

constantly been the market 

leader in Italy (from 2015 to 2019)

16
Mopeds are scooter with power equivalent to traditional 50CC vehicles



e-scooter registration in main 10 European Countries

(FY 2019, units) • Askoll EVA gained 2nd

position in the overall EU 

electric motorcycles 

market

• France, Belgium and the 

Netherlands are the main 
markets for electric scooters

• Italy and Spain, Askoll EVA's 

main markets, are growing 

faster than the average of the 

EU market

*Management estimate
Source: Acem

e-scooter registration in main European Countries

A trend of continuous growth: +58% in 2019 Vs 2018

 -

 2.000

 4.000

 6.000

 8.000

 10.000

 12.000

 14.000

 16.000

 18.000

France Belgium Netherlands Spain Germany* Italy Poland Austria

Total
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Italian market in Q1 2020 – COVID badly affected electric vehicles super start…

Market share in Q1 2020

BRAND SHARE%

Piaggio 27%

Askoll 14%

Aprilia 13%

VMOTO 8%

Kymko 6%

SYM 5%

NIU 3,8%

Govecs 3,3%

Peugeot 3,2%

Yamaha 1,1%

Italian Market of mopeds – Ranking by brand
Data @ 31 March 2020

Source: Ministero delle Infrastrutture e dei Trasporti, elaborato da UNRAE per Confindustria ANCMA

• Askoll jumped at the 2nd place in 
overall ranking in 2020 thanks to a 

very positive January and 

February

• Askoll EVA perfomed in line with 

forecast at the end of March 
despite the halt due to COVID

• Overall market fell 66% in Italy in 

March and in April the situation 

was even worse with -97% Vs 

2019 

• Lockdown for dealers started at 

11th of March and Askoll EVA was 

closed the 22nd of March due to 

DPCM22MARZO
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19

E-mobility is the future: Askoll EVA is the best play to ride this relentless trend
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E-mobility is the future: Askoll EVA is the best play to ride this relentless trend



3. Financial Results
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Askoll EVA results

Profit & Loss
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Data x 1.000 € 2019 2018 2017 2016

Turnover 17.496 14.175 3.691 2.039 

EBITDA (4.256) (4.294) (6.845) (6.975)

Amortization and depreciation (4.877) (4.238) (12.609) (6.390)

Net income (11.965) (1.675) (18.907) (12.862)

€-

€5.000 

€10.000 

€15.000 

€20.000 

2016 2017 2018 2019

Turnover

€(14.000)

€(9.000)

€(4.000)

€1.000 

EBITDA



Askoll EVA results

# of vehicles manufactured
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0

1.000

2.000
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4.000

5.000

6.000

7.000

2016 2017 2018 2019

Vehicles

e-bike e-scooter

A continuous growth, based on development od e-scooter segment 



4. Key strategic elements
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Askoll EVA

Key strategic elements
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Askoll EVA strategy moves on four fundamental lines, which will 

allow the company to continue its significant growth in terms of 

volumes and turnover, as has happened since the launch of 

Askoll EVA

1. Extension of the range of vehicles currently offered by the 

company, both in the professional and retail segments;

2. Expansion of the customer base, in the various segments;

3. Extension of the geographic reference markets, with 

particular focus on the interesting North American and Latin 

American markets;

4. Strengthening of technical development projects aimed at 

reinforce the Group's presence in the OEM field.



Askoll EVA - Strategy

Extension of the range of vehicles – New e-bike MY2020
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Askoll eB4 - Spirito Urbano

Colori disponibili:



Askoll EVA - Strategy

Extension of the range of vehicles – New e-bike MY2020
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Askoll eB5 - Geometrikol

Colori disponibili:



Askoll EVA - Strategy

Extension of the range of vehicles – New NGS e-scooter range
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Il nuovo stile dell’elettrico

sviluppato 

in collaborazione con 



• It’s built to be shared and drove in rough and tumble 

streets

• It has 3 big wheels, solid tires and suspension, for a 

smoother ride

• Built-in GPS tracker, telemetry and wireless 

connectivity – Bluetooth for Askoll Smart 

Drive App connection

• Just one lever allow you to brake actionizing the front 

energy recovery function and the rear brake disc

• It reduces congestion and pollution

Askoll EVA - Strategy

Extension of the range of vehicles – e-kick scooter

27



Digital display

2 rear heavy duty wheels, with

no drilling tires, size 10’’ for improved stability

Powerful front engine

with energy recovery function

Shock-absorbing tires 

for a smoother ride

Aluminum and steel structure, 

light and resistant

For drivers up to 100 kg/220 lbs

No-horizontal, 

wide anti-slip fleet

Rear disc brake

Handlebar equipped with:

• Accelerator

• Brakes

• Horn

• Ultra bright headlights

Rear red light +

red taillights for braking

Elegance, design and safety: 

no visible cables

More than 35 km/22 miles of travel on a single charge

Swappable high-capacity lithium battery, under the 

rider’s feet for improved stability

2 steering wheels with rear shock
absorber

NO kickstand 

necessary

Askoll EVA - Strategy

Extension of the range of vehicles – e-kick scooter

Front shock-absorber



• It stands alone (no kickstand required) 

• Easy to drive

• Robust

• Safe 

• Stable

• Unique drive experience thanks 

to innovative 2-rear steering wheels 

29

Askoll EVA - Strategy

Extension of the range of vehicles – e-kick scooter



• Swappable battery with integrated connector

• It sits under the rider’s feet for improved stability

• More than 35 km/22 miles of autonomy

• Battery capacity 400 Wh

• Battery weight 2,6 kg

Askoll EVA - Strategy

Extension of the range of vehicles – e-kick scooter
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Askoll EVA - Strategy

Expand customer base - Extension of the geographic reference markets

Top priority

Fast growing market

Increasing opportunities

33

Internationalization process was accelerated in H2 2019. Askoll EVA 

signed L.o.I. with Indian and Brasilian companies in Q1 2020



Askoll EVA - Strategy

Strengthening our presence in the OEM field

34

Bottom bracket

motor

Display Batteries

HUB Wheels motor

• Askoll EVA is finalizing the mid-motor for e-bike which is at 

the basis of an OEM kit for bicycle manufacture;

• Company in the target are brands in the field of Mountain 

bike, Road bike and Trekking bike

• The Company is working also at a range of brushless motor 

for home automation sector

• Askoll EVA is developing with a leadeing company in the 

filed of hand-push trolley a very innovative traction system 
that will be equipped in several application



Askoll EVA is leader in Italy and n. 2 in Europe in e-scooter, 

expanding its presence in the most interesting foreign markets 

The Company boasts a strong technological edge, 100% MADE  

IN ITALY, allowing for product and market diversification 

Ready to take advantage from the rising demand for e-mobility in 

EU region and most developed market worldwide

An excellent choice to play a real green stock

WHY

Askoll EVA



Backup information
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Since the foundation, the Askoll EVA strategy has been focused on expanding into new markets by 

enlarging the product portfolio

Milestones of Askoll EVA S.p.A.
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2014 2015 2016 2017 2018 2019 2020

ASKOLL EVA 
FOUNDATION

Start sales of 
eS1 and eB1

1.000 bike 
sold in Italy

Start sales of 
eB2 and eS2

Partnership 
with Mimoto

EU expansion

Professional 
range

Partnership 
with Cooltra

Group

More than
2.000 sharing

vehicles

Bike Sharing

More than
5.000 sharing

vehicles

Askoll EVA IPO at
AIM - Italian Stock 

Exchange

Kick scooter 
launch

E-mobility
incentive in Italy
and EU countries



CEO 

Bike & OEM Program 
Manager

Engineering Operation Sales

Scooter Program 
Manager

Project
Engineering

Test
engineering

Certification
& Normative

Purchasing Logistic Manufacturing Direct Sales Italy Sales
International

Sales
After Sales

Service

Back Office

Board of Directors

E. Marioni (President)
A. A. Beaupain (Vice-President)

B. G. Nanni (CEO)
C. S. Ciscato (Board member) 

D. D. Cremasco (Independent Board member) 

Marketing

Askoll EVA Organization Structure

Quality AFC
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Distinctive skills and Key success factors Askoll EVA 

R&D Supplying
Production & 
assembling

Logistics
Sales and 
Aftersales

Marketing and 
communication

CLIENT

Insourcing 
Level

KSFs

• High production 
efficiency

• Production costs 
control capability

• Production process 
continuous 
improvement

• Part of the 
machinery used for 
the assembly of the 
components is 
made by companies 
of the Askoll Group

• Ability to forecast in 
advance future 
market trends

• Discovering new 
growing target 
segments with high 
potential

• Brand awarenss

• Customer 
satisfaction analysis

• High quality spare 
parts and 
components 
supplying capacity

• Multiple top player 
sources for all 
strategic 
components

• A constant 
cooperation with 
R&D and Quality 
teams

• Continuous 
scouting activity

• Capillarity of the 
distribution network on 
key geographies 

• Focusing on high value 
customers and 
maximize customer 
retention

• Speedy of interventions 
with dealers and clients

• Continuous training 

• High quality level of the 
services provided

• Ability to forecast in 
advance future 
technological 
trends

• Continuous 
monitoring of the 
competitors’ 
products offer

• Investments in 
technical 
innovation and R&D

• Speed TTM (Time To 
Market) for new 
product 
development

• Short delivery 
times

• Specialized spare 
parts warehouse

• Optimisation of 
transport 
management

Full outsourcing* Full insourcing Partial insourcing*

* Services from Askoll Holding Corporate Dept.

• Production and 
assembling activities 
are all developed in 
house thanks to a 
high level of know 
how and vertical 
integration

• Organization in four 
main production 
divisions: battery, 
motor, e-scooter 
and e-bike

• Events and trade 
fairs organization

• Digital, media and 
advertisement 
production

• Realization of 
special projects 
(e.g. ebolt launch)

• Preparation of 
advertisement 
material

• Local marketing 
activities

• Purchase orders 
management

• Suppliers’ scouting

• Main strategic 
supplier is Askoll 
Holding for 
electronic 
components

• Distribution channels 
management: dealers 
and stores for private 
clients and direct sales 
for professional clients

• Identification and 
acquisition of new 
professional clients

• Partnership with new 
dealers

• Support to post sales, 
customer care and 
technical assistance

• Single warehouse 
management 

• Complete 
traceability of the 
main parts present 
in each electric 
vehicles 

• Execution of the 
shipping of finished 
products (Ex Works 
approach)

• High level of vertical 
integration, from the 
design of the 
machinery to the 
entire production 
process

• Applicability of the 
kit used in Askoll 
electric vehicles in 
other new projects 
(e.g. go kart)

• Utilization of 
patented 
technology

39



Extension of range
Bike range overview

eB1 Sharing eB Sharing

eB Folding

series

eB1 Kargo

eBolt
eB2

series

eB1

series

P
ri
v

a
te

P
ro

fe
ss

io
n

a
l

Sharing solutions for private and public programs

City, Urban, Sport, Folding, Kids. A complete Bike 
range for any needs and customers type

Professional Kargo bike for small/medium delivery 
and last mile

S
h

a
ri
n

g

eB4 eB5

NEW
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Extension of range
Scooter range overview

eS2 Sharing

series

eS Sharing

Custom

eS

EVOlution

eS pro 70eS pro 45

NGS*eS2eS1 eS3

eS pro K1 eS pro K2

In
d

iv
id

u
a

l
P

ro
fe

ss
io

n
a

l

Sharing solutions for public programs: standard & 
custom vehicles

A complete scooter range for cities and private users

Professional delivery scooters: Food delivery, last 
mile, parcel and professional services

S
h

a
ri
n

g

NEW

NGS sharing*

NEW

* Presentation at the EICMA Show 2019 - On sale from spring 2020
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The phenomenon of the sharing of electric kick-scooters

Extension of the range of vehicles – e-kick scooter
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Off Field2 Wheels

Askoll EVA is already active with different solutions based on our know-how, in different sectors and markets

Our solutions could be fitted on 2 wheels market and off field applications

Askoll EVA - Strategy

Strengthening our presence in the OEM field



Askoll EVA
OEM Solutions

CORE components for eBike and eScooter
manufactoring

Bottom bracket

motor

Power trainBatteries

Power unitBatteries
Electronic board and 

gateway

Motor up to 8.000W

Motor up to 8.000W

2
 W

h
e

e
ls

O
ff

 F
ie

ld

CORE components for electric applications

HUB Wheels motor

Display Driver

Electronic board
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1,5 
1,6 

1,8 

2,0 

2,3 
2,5 

2016 2017 2018 2019 2020 2021

Western Europe

9,7%

Electric bicycle market in Western Europe 2016-2021

(million units)

11,3%

13,6%

11,9%

9,8%

Cagr 16-21

+11,2%

Source: Technavio

Western Europe

Bottom bracket

motor

Batteries

HUB Wheels motor

Display

COMPONENTS
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Askoll EVA - Strategy

Strengthening our presence in the OEM field



Disclaimer

• This report (“the Report") is strictly confidential. Therefore neither the Report nor any part of it may be disclosed to third parties or used for 
purposes other than those indicated in the Report. The Report may not be copied or reproduced in any way, in whole or in part, without the 
written consent of ASKOLL EVA S.P.A. ("ASKOLL EVA" or “ the Company"). The acceptance of this Report implies consent to be bound by the 
prohibitions and obligations contained therein.

• If the addressee at any time should disagree with such prohibitions or obligations, he or she is requested to return the Report, including any 
attachments, to the Company.

• The Report does not represent neither the Company nor the project that it intends to carry out and, therefore, some information relating to 
them may have been omitted. The Company does not undertake to provide the addressee with any updates or additions to the Report, even if 
errors, omissions or incompleteness are found.

• Although the Report has been prepared with the due diligence approach, ASKOLL EVA does not guarantee on the completeness, accuracy 
and correctness of the information, forecasts or opinions expressed therein. Some parts of the Report are forecasts, which represent estimates 
subject to risks or uncertainties and which, therefore, may differ, even substantially, from future results.

• ASKOLL EVA, its employees and collaborators do not assume any responsibility towards the Report and/or to the information therein contained, 
even in cases where the recipient may suffer, even implicitly, damages or losses and expenses resulting from the omission of information, data 
and analysis.

• Before subscribing to the Company's shares, read the Admission Document and, in particular, the Risk Factors section.

• This Report does not constitute an offer or an invitation to purchase or subscribe for shares issued by ASKOLL EVA. If an offer or an invitation 
should be made to purchase or subscribe to shares or other financial instruments issued by ASKOLL EVA, these will be in compliance with the 
applicable regulations and through the use, where provided, of an Admission Document.

Confidentiality

Information

General 
Conditions
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Thank you for your attention

Askoll EVA S.p.A.

Via Industria, 30

36031 Dueville (VI)

Gian Franco Nanni 
investor.relations@askoll.com

Tel. +39 0444 930260

www.askollelectric.com

mailto:investor.relations@askoll.com

