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Askoll EVA is a leading player in Europe in e-scooter, with relevant 

presence in e-bikes and expanding in e-kick scooter

All Askoll vehicles are 100% electric

The Company boasts a strong technological edge, 100% Made in 

Italy, allowing for product and market diversification

Askoll EVA will strongly benefit from the rising demand for e-mobility

in Europe and most developed countries worldwide

It represents an excellent choice to play a green stock 

Askoll EVA
AT A GLANCE



1. Company Overview



Your Work

PROFESSIONAL

Mission and Products

Our mission is to provide e-mobility solutions to all market needs

Your City

SHARING

Your Life

PERSONAL



Askoll EVA business lines, key products and sales channels

Askoll EVA is engaged in the production and sale of two wheels electric vehicles and kits and parts at global scale

Geography

European 

Countries

Key current 
geographies

New target  
geographies

e-bicycles

Electric 2 wheels vehicles

KITs & Parts for OEM applications                    

(ebikes – escooter – GoKarts – eBoats –

Lawn mowers – Power storage units –

Other B2B applications)

Business Lines Product Categories 
Key Product 
Categories

e-scooters

KITs & Parts for OEM applications

e-bike for Private users

8%

91%

1%

e-bike for Professional Users

e-scooter for Private users

e-scooter for                                  

Sharing  programs

e-scooter for                             

Professional users

Electric motors

Electronics: BMS – Battery 

Management Systems, Motor 

Control Units – Inverters, ECU,  

Battery chargers

Batteries

• USA

• Canada

• Latin 

America

• India

• Middle 

East

99%

1%

KITs 

Channels

Mono-brand Dealers

Multi-brand

Dealers

CONSUMER

Direct Askoll Sales

Long term rental 

companies

PROFESSIONAL 

CUSTOMER

Direct Askoll Sales

PROFESSIONAL 

CUSTOMER

FOR KITS

% % of sales 2020

AVG selling price:
584 €

AVG selling price:
2.541 €

e-Kick scooter
*

* Start of production planned for Q4 2021

e- Kick scooter for                                  

Sharing  programs



All core components made by Askoll

• Battery packs

• BMS

• Electronics

• Power train

• Highest quality

• Internal components development 

• Tailor-made solutions based on customer 
specification

Askoll EVA
Business partner

Production capacity settled for high volumes

• e-Scooters capacity : 30.000 / year on 3 shifts

• e-Bikes capacity : 20.000 / year on 3 shifts

• e-Kick scooter capacity* : 20.000 / year on 3 shifts

8* Start of production planned for Q4 2021



Askoll EVA
Technical and design capabilities

Concept phase Design phase Industrial development

Askoll EVA has all know-how 

on:

• Motors,
• Powertrains,
• Batteries,
• Electronic controls (BMS, ECU, Inverter)
• Vehicles structure (frame, body, etc.)
• Vehicles dynamics (handling)

Dedicated Patents

• Askoll EVA owns all the patents 
developed by Askoll Group concerning 
e-mobility sector

• The Company invests on developing 
new technical solution and related 
patents thanks to the internal tech 
dept.

Experts about vehicles

• Key people of Askoll EVA technical 
department have track records in the 
Power 2-wheelers sectors (Managers 
and project leader)

• The Company controls 100% of the 
design and development process



Askoll EVA distributes its solutions in

22 Countries through

more than 270 dealers and service network and 20 

independent Distributors / 

Importers 

1 flagship Askoll Store in Milan

4 countries with distribution model 

focused on direct interaction 

with dealers

And an e-shop, available in 5 languages, 

dedicated to private users and business operators.

Askoll EVA
Distribution network



2. Market Trends & Askoll EVA positioning



NIU

30%

ASKOLL

21%
LIFAN

6%

OTHER

43%

Italian Market
Electric 2-wheelers: e-scooter and e-motorcycle

Top player in the domestic market 

• Askoll EVA is the first Italian 

manufacturer in the electrical 

motorcycle industry

• The company ranks in the top 3 

brand in Italy considering the 2-

wheeled electric market

*Source: ANCMA - ITALIAN Market 2020

Italian electric L1 (1H 2021)*

NIU

ASKOLLLIFAN

OTHER

Italian electric L3 (1H 2021)*

NIU

ASKOLL
PIAGGIO

OTHER

Approx. 5.000 units

Approx. 2.000 units Approx. 3.000 units

Italian electric 2-wheelers 
(1H 2021)*

• Electric L1
• Electric L3

L1: max speed < 45 km/h --- L3: max speed > 45 km/h



NIU

VMoto

Askoll

Other

European Market
Electric 2-wheelers: e-scooter and e-motorcycle

E-market in Europe is booming 

• EU electric powered two-wheel vehicle 

industry is booming: estimates foresee 470k 

vehicles will registered in 2025 

• Expected CAGR for e-scooters is approx. 

30%** over the period 2020 – 2025, also 

thanks to widespread subsidies and 

incentives from single Governments

Source: Ministries of Transportation - EU Market 2020 (*)

EU electric 2-wheelers 
(1H 2021)*

• Electric L1
• Electric L3

European electric L1 (1H 2021)*

NIU

VMOTO SOCO

ASKOLL

OTHER

European electric L3 (1H 2021)*

NIU

SILENCE

ASKOLL

OTHER

Approx. 45.000 units

Approx. 37.000 units Approx. 8.000 units

L1: max speed < 45 km/h --- L3: max speed > 45 km/h

27%

10%

4%

59%



3. 1H 2021 results



Askoll Mobility Division

Values x 1.000€ - YTD 30/06/2021 Values x 1.000€ - YTD 30/06/2020

Net Sales 6.810 K € 2.273 K €

EBITDA (765 K €) (2.632 K €)

EBIT (2.395 K €) (4.813 K €)

Net Results (2.258 K €) (4.912 K €)

• Impressive rise of Net Sales thanks 

to restart of the mobility needs

• Strong improvement of all 
profitability indicators

• Significant improvement of 
production efficiency –
Reduction of staff labor and 
overheads

• Investments are still very high due 
to the development of new 
technologies

• Sales breakdown shows the 
company efforts on reinforcing its 
presence in the retail market.

• Italy represents 55% of total sales 
(vs. 79% in 1H 2020), while Rest of 
Europe 40% (vs. 20%)

Retail

Professional

Sharing

ITALY

Retail

Professional

Sharing

EUROPE

Key financials @ 30/06/2021

Sales breakdown per business lines 1H 2021



4. Strategic Outlook  



Askoll EVA
Strategic milestones

4 strategic lines



5. 2021: Achievements







Outlook 2021
YTD key achievements

12th January: New order from Croce Rossa Italiana – 215.000 €

2nd March: New order from Croatian Posts – 75.000 €

11th March: New distribution agreement in Malta

26th March: Maxi order from Cooltra for sharing scooters – 6.35 Mio €

6th April: New distribution agreement in Bulgaria

24th May: New distribution agreement with Athena S.p.A. (focused on multinational chain of stores selling consumer 

electronics) 

28th July: New € 1,5 million order from sharing mobility

23rd November: New € 800.000 order from sharing mobility



Askoll EVA is a pioneer in e-mobility solutions for all market needs: 

Personal, Professional, Sharing

The Company offers ranges from e-scooter to e-bikes &  e-kick scooter

It boasts a market leadership position in Italy and Europe

Its technical and design capabilities, 100% Made in Italy, represent 

a key success factor 

Askoll EVA is the perfect stock to play the rising demand 

for e-mobility worldwide

WHY

Askoll EVA



Backup



Askoll EVA S.p.A. Top Management

Responsibility and Background

BEAUPAIN ALESSANDRO 

Vice Presidente of Board of Directors

NANNI GIAN FRANCO

CEO

Graduated in Economics, he has a strong background in management and 

strategic consulting, gained as Manager in leading consulting companies. He 

joined the Askoll Group in 2007 as Corporate Service Director and later was 

appointed Group CFO.

Starting from 2015 he is the CEO of Askoll Group.

Since 2018 he has also been Vice-President of Askoll EVA.

Graduated in Management Engineering, he improved his knowledge of 

Marketing and Communication in the best business schools in northern Italy. He 

has over 15 years of experience in the entire product development process, 

placement optimization, communication and promotion, and strategic 

marketing planning activities in both the B2B and B2C sectors, in various industrial 

sectors.

Since 2014 he held the role of Marketing Director of the Askoll Group.

In May 2019 he was appointed CEO of Askoll EVA.



Askoll S&J Srl

Askoll Due srl

Askoll Tre srl

Home Appliance Components

Askoll P&C Srl

Askoll Romania Srl

Askoll Slovakia Sro

AMT (China)

Services

Aquarium & Pond

Askoll México SA de CV

Askoll Engineering SA de CV

Askoll Brasil Ltda Askoll Uno Srl

Retailing

Askoll USA Inc

ASKOLL HOLDING S.R.L.

Electric Vehicles

Askoll EVA SpA*

Askoll Store Srl

Elettronics Division         
(Ask E)

Automation Division (Ask 4)

New Project 
Development (Ask 5)

H.P.E. SPA
(Marioni Family)

Appliance: 
Turnover: €135M 

Ebitda €15M

Pond & Aquarium: 

Turnover: €26M 
Ebitda €2,8M

Askoll Group: 
Turnover: €175M 
Ebitda €11,8M

2020

2020

2020

Askoll EVA: 
Turnover: €9,4M

Ebitda (€3M)

2020

Askoll Group Structure

Key indicators - FY2020

Shareholders* No. of Share Issued % Share Capital 

Askoll Holding 12.100.000 64,81%

Market 6.571.255 35,19%



Askoll Group Timeline

40 years of Innovation MADE IN ITALY - Milestones

1978
Askoll is born
1st synchronous             
aquarium pump

1986
Start business 
in HA sector
1st synchronous             
drain pump

1997-1998
Begin of business 
internationalization 
Askoll Brazil is founded in 
Sao Paolo

2000
Start business          
in HVAC 
industry
1st synchronous             
circulation pump

2008
Askoll Group 
becomes a 
global player
Acquisition of 
Emerson (EAME)

2014
Askoll enters 
the electric 
mobility 
sector
Askoll EVA is 
founded



All Askoll vehicles are 100% electric

All technical and core components (battery, control unit, power 

train and electrical engine) are entirely made by Askoll

We are our very first customer: all automations needed to produce 

and test the vehicles are designed and produced by Askoll Group

We make smart mobility solutions, in Italy for the World

100%
MADE IN ITALY



More than 1.000 bikes 

sold in Italy

3,5 mil. turnover 14,5 mil. turnover

17,5 mil. turnover

Askoll EVA is the 

2nd e-scooter 

manufacturer in 

Europe

NEW NGS Line

MAIN ACQUIRED PARTNERS

Askoll EVA foundation

Start sales of bikes and 

scooters (eS launch)

EU expansion

Partnership with 

sharing and delivery 

companies

Askoll EVA I.P.O. at 

A.I.M. (Milan)

Askoll EVA scooters 

1st in Italy

More than 6.000 

scooters sharing on 
the streets

Full range: 

Individual, 

Professional, Sharing

NEW EVO Line

2014 2015 2017 2018 2019 2020

15.000th scooter 
produced

Askoll EVA
Timeline



Your Work

PROFESSIONAL

Askoll EVA – Micromobility solutions

e-Vehicles to all market needs

Your City

SHARING

Your Life

PERSONAL

icone



2 wheels market

Off-field applications

Thanks to our technological 

know-how, we can offer a 

wide range of solutions and 

components on the 

electrification market

BatteriesDriver Motor up 
to 3.000 W

Electronic 
gateway

MotorsDriver BatteriesECUDisplay

Askoll EVA
OEM Solutions



€-

€5.000 

€10.000 

€15.000 

€20.000 

2017 2018 2019 2020

Askoll EVA results

Profit & Loss

Data x 1.000 € 2020 2019 2018 2017

Turnover 9.438 17.465 14.023 3.691 

Gross Margin 2.238 3.097 2.805 253

EBITDA (3.375) (4.228) (4.306) (6.845)

Amortization and depreciation (4.635) (4.877) (4.206) (12.609)

Net Result (7.910) (11.965) (1.675) (18.907)

Turnover

€(10.000)

€(5.000)

€-

2017                   2018                    2019                    2020  



Askoll EVA results

Turnover breakdown 2018-20

35,0%

20,1%

44,9%

Turnover 2018

Retail Professional Sharing

38,3%

16,2%

45,5%

Turnover 2019

Retail Professional Sharing

• In 2020 the sharing segment was 

reduced due to the COVID effect

• Turnover was mainly driven by 

retail sales in Italy and in other EU 

countries

• In 2018 and 2019 the sharing segment was 

the main contributor for Askoll EVA turnover

• Retail segment steadily grew thanks to the 

continuous leadership on Italian market and 

good sales growth in Spain and France

59,6%20%

20,4%

Turnover 2020

Retail Professional Sharing



Askoll EVA - Strategy
Expand customer base – Targeting market share growth in key EU markets

• Keep the leadership in the 

Italian Market (Italy is a fast 

growing market in EU)

• Focus on the main EU 

market for electric two wheelers: 

Spain, France, Belgium, Netherlands, 

Germany developing a 

capillary distribution 

network

• Work closely with importers, distributors 

and dealers supporting their 

sales and marketing 

activities



Askoll EVA - Strategy
Extension of the range of products: e-Kick scooter

A solution thought up expressly for sharing 

business:

• Easier and low cost charge, thanks to the 

swappable battery

• 3 wheels for an excellent adherence, increased 

stability and a unique drive experience 

• Integrated IoT and sensors

• Robust and long lasting design with steel 

frame, not-folding frame and automatic anti-theft protection

• Designed and developed in Italy by Askoll
* Start of production from Q4 2021



Askoll EVA - Strategy
Extension of the range of products: NGS line, 2021 model year

• Enhanced transmission, for super silent

operation

• Increase of range, thanks to new batteries 

with 3.4 kWh total capacity (2 battery packs)

• On Board Diagnostic features (on L3 

version)

• EURO5 compliant

• New colors and graphics to 

emphasize more and more Askoll Brand and 

100% electric vehicle features



Askoll EVA - Strategy
Extension of the range of products: eS evolution line, 2021 model year



Askoll EVA - Strategy
Extension of the range of products: Private sharing



Askoll EVA - Strategy
Expand customer base - Extension of the geographic reference markets

A wide product platform for

the sharing segment

Working on new partnerships

Askoll tests completed

Askoll EVA is working on starting 
new partnerships in the sharing 
segment, also aiming at 

kick scooter operators.

Askoll EVA is working on starting 
new partnership with distributors 
and operators located in EU, in 
North and Latin America. 

Many operators have already 
completed test campaigns on 
Askoll mopeds.



Askoll EVA - Strategy
Strengthening our presence in the OEM field

• Askoll EVA is finalizing the mid-motor for 

e-bike which is at the basis of an OEM 

kit for bicycle manufactures;

• Askoll EVA targets brands in Mountain 

Biking, Road biking and Trekking Biking 

– segments that are booming



Disclaimer

Confidentiality

• This report (“the Report") is strictly confidential. Therefore neither the Report nor any part of it may be disclosed to third parties or used for purposes other than those 

indicated in the Report. The Report may not be copied or reproduced in any way, in whole or in part, without the written consent of ASKOLL EVA S.P.A. ("ASKOLL EVA" 

or “ the Company"). The acceptance of this Report implies consent to be bound by the prohibitions and obligations contained therein.

• If the addressee at any time should disagree with such prohibitions or obligations, he or she is requested to return the Report, including any attachments, to the 

Company.

Information

• The Report does not represent neither the Company nor the project that it intends to carry out and, therefore, some information relating to them may have been 

omitted. The Company does not undertake to provide the addressee with any updates or additions to the Report, even if errors, omissions or incompleteness are 

found.

• Although the Report has been prepared with the due diligence approach, ASKOLL EVA does not guarantee on the completeness, accuracy and correctness of the 

information, forecasts or opinions expressed therein. Some parts of the Report are forecasts, which represent estimates subject to risks or uncertainties and which, 

therefore, may differ, even substantially, from future results.

• ASKOLL EVA, its employees and collaborators do not assume any responsibility towards the Report and/or to the information therein contained, even in cases where 

the recipient may suffer, even implicitly, damages or losses and expenses resulting from the omission of information, data and analysis.

• Before subscribing to the Company's shares, read the Admission Document and, in particular, the Risk Factors section.

General

Conditions

• This Report does not constitute an offer or an invitation to purchase or subscribe for shares issued by ASKOLL EVA. If an offer or an invitation should be made to 

purchase or subscribe to shares or other financial instruments issued by ASKOLL EVA, these will be in compliance with the applicable regulations and through the use, 

where provided, of an Admission Document.



Many thanks for your attention: any question?

Askoll EVA S.p.A. 

Via Industria, 30 

36031 Dueville (VI) – Italy 

Gian Franco Nanni, CEO & IR 

investor.relations@askoll.com

Tel. +39 0444 930260 

www.askollelectric.com

mailto:investor.relations@askoll.com

